
 

 

 

 

 

Get Your Product into More Boutiques 
 

 

 

Why you don’t have enough sales 

 

 

 

 

What you need before you can approach a store 

 

 

 

 

 

Put the focus on THEM and the benefits of your product, not how great your product is 

 

 

 

 

 

B to B vs. B to C 

 

 

 

 

 

How to approach a store: Step by Step  

 

 

 

 

 

 

 

 

 



 

 

 

 

 

 

 

 

What worked for Jane with Neiman’s 

 

 

 

The perfect email template to send 

 

 

 

Focus on getting feedback - find out what the customer really wants 

, 

 

 

What’s your next step?  

 

If you want to learn more… 

“How to Sell to Boutiques” online course. Webinar special saves you $30. Step-by-step instructions, the 

exact email template, what to say and what NOT to say to a buyer, the script to use on the phone, 

etc. Start immediately and do it at your own pace – all online with videos and downloads. 

 

To sign up, click here:  

http://fashionbrainacademy.com/blog/e-learning/bootcamps/ 

 

Webinar special – save $30. Use coupon code: FBI 

 

Thanks for coming today! 

Jane 

 

www.fashionbrainacademy.com 

e: brain@fashionbrainacademy.com 

773.551.2111  
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