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The Ultimate 2017 E-commerce Marketing Checklist 
 

Everything you need to DOUBLE your online sales  

� A professional looking website with only 3 clicks to the BUY button (pro tip: get a 

free user test from Peek User Testing - peek.usertesting.com) 

� An email list of “qualified” people -– those who like what you have, see the value, 

and can afford to pay for it 

� A simple email sign-up and a reason for them to opt-in besides “get 10% off”  

� An understanding that most people will NOT buy the first time. Expect the NO, plan 

for it, and market the crap out of your awesomeness to turn them into a YES  

� An automatic email that goes out to every new subscriber to meet & greet them 

as soon as they sign up  

� Consistent communication with your customers and prospects. This could include 

social media, the use of Influencers, Facebook ads, networking. It “MUST” include email  

� The ability to take risks and test new marketing and sales strategies -– even when it 

makes your knees wobble 

� Intense focus on 3 things: 1) knowing the specific work that brings in money, 2) 

aligning that work to the highest value customers (and products), and 3) concentration 
ONLY on these customers and keeping them happy 

� An understanding that only using social media to market your product is NOT 

enough to create a long-term, profitable business 

� When it comes to marketing, speed to implementation matters. When you have a 

great idea - run with it! No need to overthink or over-plan, just test 

� An overall belief that “Perfect is good but DONE is better” which will help you 

move through any fear or blocks you have about marketing or selling  


